Strategic Pathway — Time Management Presentation

The presentation focuses on developing a mindset for growth; establishing strategic goals;
building trust, community, and faith in competency; developing a foundation for lifelong
learning; creating clear distinctions between Great Lawyer Mindset, Practice Growth Mindset
and Market Leader Mindset; ensuring participants have context for and clear distinctions
between Heroic and Post-heroic leader.

Atticus teaches on the four cornerstone systems, and a pathway for growth; understanding that
the law firm is made up of foundational systems and the critical nature of working on time
management first; providing practical information on time management with strong marketing
reinforcement on how it can affect client care.



